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syedsalmanulhassan@yahoo.com
092- 0332-4180310, 0300-4247409 

55- A Maragzar Colony Multan Road, Lahore.

Pakistan.

Personal Information

Father's Name

Syed Riaz -Ul - Hassan

N I C #


35202-8572509-5

Date of Birth

06-01-1979

Nationality 

Pakistani

Religion

Islam

Marital Status

Married

Professional Objective 
Enthusiastically seeking a challenging position in a reputed, prestigious and task oriented organization, which would allow me to utilize my skills and abilities, preferably in Sales & Marketing with team as well as individually.

Professional Skills
         

    > Analytical sales skills
       > Ability to handle multiple tasks

    >Team building

       > Good & quick decision making

    > Good public relation skills > Good Communication 
Professional Education
2009 - 2010


PRESTON UNIVERSITY – LAHORE 




EMBA Marketing 

2000



PUNJAB UNIVERSITY – LAHORE 




Graduation. 

Professional Experience

July 11 – Continue

FEROZSONS LABORATRIES - LAHORE





AREA SALES MANAGER
Responsible for half of Lahore (Services Hosp, Jinnah Hosp, Sheikh Zayied Hosp, Ganaga Ram Hosp and adjacent areas), 
Sahiwal (Chicha Watni, Arif Wala  Pakpattan) and
Okara (Renala, Depal Pur, Hujra Shah Mukeem, Havali Lakha).
Manage the sales team and guide them according to the situation. Sales analysis on weekly basis as well as on monthly basis. Planning for the next month are the major responsibilities. 
Dec 10 – July 11

MERCK SHARP & DOME (OBS) - LAHORE.





PRODUCT SPECIALIST
Responsible for the sales of assigned area (Half Lahore, Faislabad & Sheikupura) by promoting brand leader Januvia (Sitagliptin) & Janumet (Sitagliptin + Metformine) and meet with KOL’s on daily basis.
June 09 – Dec 10

RAAZEE THERAPUTICS - LAHORE.




AREA SALES MANAGER

Achieving target per month & give 10% growth by promoting finish pharma products. Develop the new areas are the major responsibilities.

July 03 – May 09

HILTON PHARMACEUTICALS - LAHORE.





TERRITORY MANAGER

Looking for the sales of assigned area. Daily meeting with doctors, handle the distributor’s matters and regular growth in sales are the major responsibilities.

Jan 02 – July 03

PACIFIC PHARMACEUTICALS - LAHORE.




SALES EXECUTIVE

Promote company’s products to the assigned doctors; sales analysis and the 20% growth in the sales are the major responsibilities. 
